
Affinity and program business companies are poised to take leader positions in a rapidly shifting 
landscape of customer expectations. Companies who are actively engaged in building a partner
ecosystem through affinity and program business can take advantage of a significant growth 
engine and will be prepared to deliver on the demands of today’s customer expectations. 
Those who are not, will get left behind. 
  

Read the latest A Roadmap the Future of Insurance: Program and Affinity Business
report to understand how insurers are experimenting with new products and building 
a partner ecosystem through affinity and program business.
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Are You Ready?
     The Future of Program Business
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